Built on Wisdom. Anchored in Service.
Measured by Excellence.

The Linton Global Solutions Operating Framework
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An institutional strategic briefing by Michael R. Linton, FL Broker #BK703722
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A Framework Older Than
Modern Finance.

Modern entrepreneurs chase quick wins.

Linton Global Solutions builds on something different.

Wisdom is not a

Our success is not based on luck, trends, or SOft Virtue here;

economic cycles—it is built on the six timeless

principles that made King Solomon the wisest and 't . th Va) t”

most prosperous ruler in history. l IS e Operﬁ | ‘éj
& il L ]

This framework governs how we make decisions, d - | 1 '

structure capital, and measure success. lSClp lneﬁ
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The 6-Pillar Operating System

Foundation & Approach Z. Standard . Output Structure

Wisdom Before Wealth. Serving Before Selling.  Excellence in Detail.

Open Intelligence. Recurring Wealth.
Stewardship over Solving institutional Institutional-grade Teaching and mass  Sustainable, predictable
short-term profit. problems, leading finance, technology, communication for economics and risk
with value. and compliance. | shared advantage. monitoring.

Legacy

Purpose & Justice.
Ethical workflows,
fair-lending, and

community fairness.
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Translating Principle to Practice

The Anchor

The LGS Translation

The Business Output

1 Kings 3:9
(Wisdom before wealth)

Risk-adjusted stewardship
& discernment.

We pass on engagements where
we cannot serve with integrity, even
against our commercial interest.

Proverbs 22:29
(Skilled work stands before
Kings)

Institutional-grade excellence.

Strict adherence to OCC-aligned
workflows and Florida Statute
Chapter 475 brokerage practices.

Proverbs 27:23-24
(Know the state of your flocks)

Designing for multi-cycle
resilience.

Continuous risk monitoring of loan
pools and predictable, recurring
advisory mandates.
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The Duality of Execution:
Experience Powered by Al

Traditional Expertise
Michael R. Linton, FL Broker #BK703722

* 39 Years Experience. NCREA,
CREIPS, REALTOR®.

» The Strategic Quarterback.
Orchestrating a network of 500+ |
active lenders and 15,000+
accredited investors.

Al Intelligence
' REOMind.ai Platform

* Multi-agent intelligence at scale.

 Autonomous modules for Market

e

i

Analysis, Valuation, Compliance il

Monitoring, Investor Matching,
and Risk Assessment.

_l_
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The Accountability Funnel

Service is the funnel; sales are the consequence. .

E—

iz - /t Sustainable Counterparty
e Position:
e | —— . Close the transaction and
B i transition into long-horizon
e — advisory and recurring retention.

\ OCC-Aligned Execution:

e - Filter all actions through fair-lending
e policies and FHFA-aligned loss-mitigation

. F’\; ; to ensure anti-predatory outcomes.
| — Fair & Efficient Pathways:

Activate the 15,000+ investor and 500+
lender network to match assets with

l S\; capital transparently.
Institutional Problem Solving:

Lead with value. Diagnose the exact 1031
exchange, REO mandate, or capital
requirement before asking for commitment.
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Open Intelligence & Shared Advantage

Deal Flow Medna XN N

" The LGS Library Z
N (The Inside 1031 Deal /

(17 published books >
~ detailing FloridaCRE ="

Flow podcast).
strategles)

The LGS
Knowledge Hub
» - (Centralizing 39 years 48
of CRE data_}.; o

Institutional >
L.exicon

(220+ accessible CRE =~~~
. glossary entries). =7

Digital Intel
(The Florida CRE Blog with
. ongoing market data).

H * Turning wisdom into a shared advantage rather than a private setret. 1\
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The LGS Ecosystem

Every entity, same framework.

, - Linton Global Technologies
/ The Engine: Creators of the

Linton Global Solutions +——— REQUAdarblaton:

The Frontline: Florida Commercial | NG /\\ /

Real Estate Brokerage.

Linton Global Partners +———————— / \ / ~ Linton Global Capital
The Strategy: Parent advisory unit. ' The Fuel: Merchant banking

and capital introduction.
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Hold Us To It.

You are working with a firm bound by these
principles before it is bound by any commission
or fee.

We invite our clients, partners, and competitors
to hold us to them. If you ever feel we have fallen
short, open the chat. Service is the funnel;
accountability is how it stays clean.

Michael R. Linton, FL Broker #BK703722
Cell: (312) 612-1031
mike@lintonglobal.com

LintonGlobal.com | REOMind.ai
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